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Shaun Reilly is back. Shaun is the
Market Master!
All investors have some crazy
stories to tell, but Shaun might
have more than most!
One of his specialties is working
with
“locationally
challenged”
properties.
In this presentation, Shaun will
discuss
how
he
purchased,
rehabbed and resold a property in
about
the
most
challenging
location possible. Come hear what
to look for, what to avoid and
knowing if you have the risk muscle
to deal with these types of
challenging properties.
People will learn:
What makes
location

a

challenging

Buying right to compensate for
things you can’t change

How to rehab a house with
limited upside
Nailing your exit strategy
————————————————
The Boston Real Estate Investors
Association is open to real estate
investors of all experience levels
who want to meet and continuously
learn from other investors and real
estate professionals. Each meeting
features knowledgeable speakers to
guide members through new and
relevant topics relating to the many
aspects of Real Estate Investment.
Past events have covered Why to
invest in Real Estate?, Foreclosures,
Self-directed IRA’s, 1031 Exchanges,
and Creative Tax Strategies.
It’s an opportunity to network with
others who share similar goals &
needs, to learn about unique & hot
properties, to find ways of obtaining
& utilizing different sources of capital,
and so much more!

Boston REIA Members Can Attend for NO CHARGE. Guests Pay $30 at the Door. See you there
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Inventory Woes Cause Pending Home Sales Decline
The National Association of Realtors (NAR) is reporting that pending home sales declined in May by
3.7% (year over year), the first decline in nearly two years. The blame? Low inventory. The data was
released as part of the NAR’s Pending Home Sale Index (PHS) which measures housing contract
activity, and is based on signed real estate contracts for existing single-family homes, condos and coops. The PHS generally leads existing home sales by one to two months.

“Total housing inventory at the end of each month has remarkably decreased year-over-year now
for an entire year…There are simply not enough homes coming onto the market to catch up with
demand and to keep prices more in line with inflation and wage growth,” said Lawrence Yun,
NAR’s chief economist.
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This week Black Knight Financial Services released their May 2016 “First Look” report containing
performance statistics derived from its loan-level database representing the majority of the national
mortgage market.
Key takeaways:
Foreclosure inventory now below 575,000 from over 800,000 just 12 months ago
Foreclosure starts up from 10-year low in April, but at 62,100 remain below pre-crisis levels
Prepayment speeds (historically a good indicator of refinance activity) continue to trail 2015 levels
despite interest rates being lower than last year
Delinquencies inched up in May; still down by over 13 percent on an annual basis
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Succeeding in business is about smart relationships. That’s why we created the Office Depot OfficeMax National
REIA Program, a program which, as a member, you are entitled to! Participating in the program provides you
with great savings, award winning customer service, and the ability to shop the way you like (online, by phone, or
in-store).
The Office Depot OfficeMax National REIA program is a smart way of taking care of your business. A portion of
the savings you receive when you purchase your business supplies from Office Depot OfficeMax is given back to
the association to help fund the activities that support and benefit you as a member.

Benefits of the Program:
Save up to 65% on 1500+ items that businesses purchase most often, including extensive discounts
on national brand ink & toner.
Save up to 15% off just about everything Office Depot stocks in stores and the Business Solutions
Division annual catalog.
Ability to Customize your Core Supply List for the products and services you use most
Free Next Day Delivery on orders over $50.00*
Product offerings for supplies outside of everyday office supplies such as Cleaning, Breakroom, Furniture, Technology, and Copy and Print.
Dedicated Account Manager (carey.rhyne@officedepot.com) 855-337-6811 Ext. 12716

Here’s how it works:
Go to National REIA’s website and print out your Store Purchasing Card to use in any Office Depot
or Office Max retail store. Our Copy & Print desk will laminate this for you FREE. This card is the
only thing you need to receive the discounts in-store.
Go to National REIA’s member benefits page and click on the Office Depot OfficeMax
Customized Online Portal and shop online for delivery of your supplies.

Special Pricing on Copy & Print
2.5¢ Black & White copies
22¢ Color copies
40% off Finishing Services - including laminating, binding, paper upgrades etc.
National REIA members receive Free next business-day delivery for orders over $50. Orders under $50, you pay
$5.95 shipping, for orders under $25 you pay $7.95 for next business-day delivery. Phone in your supply order by
5 pm or fax it by 3 pm and receive next business-day delivery, FREE! (Most furniture, some technology, oversized
items and special order items are excluded.)

Vendor Benefits
Reasons Why You Should Become
a Boston REIA Vendor
Vendor Members have access
to a fast growing membership
of individuals focused on
investing in real estate. This is
a built-in audience of people
that have a need for your
services. Besides the obvious
benefit of reducing your cost
to reach this pre-qualified
group, you may participate in
defined marketing and
networking opportunities.
Take full advantage of the
opportunity to promote your
product and/or service by
prominently displaying your

company’s promotional
materials and information at
our monthly meetings.
Consistent exposure to our
members on a continual basis
through our newsletter.
Vendor Member recognition
in our newsletter and website.
An exceptional value in
display advertising.
For more information
regarding the Boston REIA
Vendor Programs contact:
BostonREIA@gmail.com

Local Vendors
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